HYPER-COMPETITIVE ENVIRONMENT
THERE IS CURRENTLY $1.1 TRILLION IN

PRIVATE CAPITAL OUT RAISING_ Meis

Private Capital Funds in Market over Time, 2010 - 2017
(As at 3 April 2017)

Private Capital Closed By Vintage Year
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2010 $315.7 2,098

2011 $379.7 2,000
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2,651
1.845 1,949
2012 $431.1 1561 1619
1,500
2013 $577.7 136
,008
2014 $613.3 1,000 758 797 793 246
2015 $643.9 699 Nco7 733
2016 $681.8 500
2017 YTD $251.5 0
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ALLOCATORS ARE INUNDATED

AVERAGE NUMBER OF MARKETING DOCUMENTS INSTITUTIONAL INVESTORS RECEIVE PER MONTH

Private Equity Hedge Funds Real Estate Infrastructure Private Debt Natural Resources
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INSTITUTIONAL INVESTOR VIEWS ON THE FREQUENCY WITH WHICH FUND MANAGER MARKETING DOCUMENTS MEET THEIR

NEEDS
privateEquity | [ NRMM WS = Always Meet
Needs
Hedge Funas | [ RN g |
B Mostly Meet
RealEstate | [N . Needs
w—— Mostly Fail to
I o Meet Needs
private Debt | [, Always il to
Natura Resources | | Meat Needs
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OPEN-ENDED SALES CYCLE
WHAT DOES IT TAKE TO RAISE $1 E ’

2,021

Investors Contacted ‘ Calls Made

‘ Capital Raised ($,BN) ' Meetings Held
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OPEN-ENDED SALES CYCLE

Total Touch Points from Initial Contact to Allocation

Time to
Commitment Emails Phone Calls Meetings
(Months)

Shortest Time to

. 6 29 4 2
Ticket
Longest Time to
J . 21 135 36 14
Ticket
Fw ) DORSEY'
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OPEN-ENDED SALES CYCLE

More than a quarter of committed investors initially

¢ N

12% 14%
nitiallv Said Took a first
nltlaN3£) ai meeting,

then said No

19 Months 11 Months
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CLOSED-END SALES CYCLE
WHAT DOES IT TAKE TO RAISE $1 BILEISNE

1,449

Investors Contacted ‘ Calls Made

‘ Capital Raised ($,BN) ‘ Meetings Held
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CLOSED-END SALES CYCLE

Total Touch Points from Initial Contact to Allocation

Time to
Commitment Emails Phone Calls Meetings
(Months)

Shortest Time to

i 4 34 3 5
Ticket
Longest Time to
- 17 81 34 5
Ticket
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INSTITUTIONAL INVESTORS" ALLOCATI

PLANS

IN THE SHORT TERM...

INSTITUTIONAL INVESTORS' PLANS FOR THE COMING YEAR

Invest Less Capital than in Past Invest More Capital than in Past
12 Months ¥ 12 Months A

11% "* Private Equity — 40%

38% “'_—1-— Hedge Funds _-""-_—-r 20%

25094 —h Real Estate #— 24%,

12% :-"# Infrastructure —h—.__ 38%

11% - Private Debt ——— 5,7 Y/
229, —<Giessmmmm= Natural Resources —)- 26%

...AND LONGER TERM

INSTITUTIOMAL INVESTORS" PLANS FOR ALLOCATIONS IN THE LONGER TERM

Reduce Allocation ¥ Increase Allocation A
6% —= Private Equity ——  48%
319% s — Hedge Funds == 159%
10% —<uig Real Estate e 36%
11% s Infrastructure —— 5,3 %

80, - Private Debt —- 62Z2%
2304 —h Matural Resources * 19%
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